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PRESENTATION

Oparator
Good day ladies and gentlermnen and welcome to the Halliburtan third-guarter 2015 eamings conference call.

(Operator Instructions)

As a reminder, this call is being recarded. | would now like to introduce your host for today's conference, Kelly Youngblood, Halliburten's Vice
President of Investor Relations. Sir, you may begin,

Kelly Youngbload - Hallitrerten Campany - VP af IR
Gogd morning and welcome to the Halliburton third-guarter 2015 conference call. Today's call s being webcast and a replay it will be avallable on
Halliburton's webiite for seven days,

Joining me today are Dave Lesar, CEQ; Christian Garcia, acting OFO; and Jeff Miller, President. Mark McCollum, Chief Integration Officer, will also
joinus during the question-and-answer portion of the call. During owr prepared remarks Dave will provide an update on the pending Baker Hughwes
transaction: however, due to the angaing regulatory review today we will not be taking sy questions related to regulatony matters.

Some of our comments today may include forward-looking statements reflecting Halliburton's views about future events. These matters invole
sk and uncerainties that could cause our actual results to materially differ from our forwand-looking statements.
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These risks are discussed in Halliburton's Form 10-K for the year ended December 31, 2014, Form 10-0 for the quarter ended June 30, 2015, recent
current repons on Form 8-K and other Securities and Exchange Commission filings. We undertake the obligation to revise or update publicly any
farward-looking statements for any réason,

Our cornments today include non-GAAP financlal measures and unless otherwise noted in our discussion today we will be excluding the impact
af these itermd, Additional details and reconciliation to the mast direatly comparalbile GAAP financial messunes ame included in our thind-gquanst
press release which can be found on cur website.

Mo | will turn the call sver to Dave. Dave?

Dave Lesar - Halitburton Company - Chalrman & CEO
Thank you, Kelly, and good moming to everyone. As expected it was another very challenging quarter for the sendces industry.

Activity leviels and pricing took anather hit across the globe as our custemers respond 1o the impact of reduced commodity prices and the pressure
that their own shareholders are putting on them, Considering the difficult headwinds that were working against us F'm actually very pleased with
our overall financial results for the third quarter, especially for our Eastern Hemisphere operations.

Mo et me cover some of the key headlines. Total Company revenue of 556 billian declined 6% sequentially, sutpedarming our largest peer. 'm
wery pleased with the resilience of ourintemational business whene we again outperformed our largest peer on botha sequential and year-over-year
basis for both revenue and margins.

This demonstrates once again that we are not getting distracted as we go throwgh the merger process. And | am confident that from what we are
seeing in the marketplace this is the same for Baker Hughaes.

And despite lower revenues as a resultef pricing concessions and activity reductions, we were able to maintain operating margins due 10 a relentless
facus on cost management,

Asexpected, North Amerlca revenue and operating inceme declined further as a result of lower activity levels and pricing pressure. Howeser relative
1o the overall market, | am pleased with our performance.

Frorm the peak that we saw last Movember, our completions related activity has declined approxdmately 18% relative to a 58% reduction in the US
Land rig count. This clearty demonstrates the custamer flight to quality that has emerged during this downturn and it posithons us well for when
it FRAFKET FECOVETS.

Finally, we took an additional restructuring charge to reflect current market conditions bat let me remind you as we approach the finish line on
the Baker Huglhes acquisition we continue to maintain North American infrastructure well beyond cumrent market needs, incurring a cost which
wiit would have otherwise eliminated. This cost impacted Morth Amaerica marging by approximatiely 400 basis points in the third quarter.

How tuming to operations, in North America prices continued to erode during the third quarter, impacting the total services industry profitabllity,
obwviously including ourselves. We believe thess prices are clearty unsustainable bt a5 we have been aying all along pricing cannot stabilize until
activity stabilizes.

Looking ahead to the fourth quarter visibility is murky at best. Based on cumrent feedback, we believe most operators have exhausted their 2015
budgets and will take extended breaks starting as early 34 Thanksgiving. Therelore our activity leveli could drop substantislly in thi Last five weeks
of the year,
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Inmy 22 years in this business M've never seen a market wherne we've had less near-term wisibility. In reality we are managing this business on a near
real-time basis customer by custorner, district by district, product line by product line and yes even orew by crew. But you know me and you know
our management team,

Hobody knows the North America land market better than ws. We are the execution Company and we know what levers ta pull to make this market
WOk,

Qur view s that the first quarter could end up being a mimor image of the fourth quarter. 5o just as the fourth quarter Is facing a steep drop-off
post-Thanksgiving we expect (o see a slow ramp-up beginning in January and improving from there, suggesting that the first quarter could be the
bottom of this cycle.

Hyou pull badk and look at the full-year 2016 and compare it to 2015, you could envision a simélar mirrorimage: directionally a slow start and then
perhaps picking up speed in the second half of the year. Now thene obvioudly are a number of moving pars in North America and I'm nat confident
enough yet to call the exact shape of this recovery but we do expect that the longer it takes the sharper it will be.

Unitil then we will contimee 1o execute on our strategy and we will be watching the same external data points that you do: what is happening to
oil production, what is the rig count doing, what is happening with operators’ cash flows and how are redetErmination’s impacting our customerns’
cradit lines, In additien we have our cwn proprietary intro metrics that we will follow,

Wi will contimue to adjust g cost structure 1o market conditions but to me it doees not make sense to reduce costs of infrastructure to reflect
epircted fourth quarter’s reduced activity levels, Instead wie ane positioning our North America Land business for future success and to ultimately
outperform the industry as the market recovers.

Internationally | rermain very happy with whene our business is today. The intermational markets have held up better than North America but they
are it immune to the imgacts of lower commodity prices.

Wi did experience lower prices during the quarter but in anticipation of these reductions, we aggressively went after furthier cost adjustments.
Altheugh we had to concede some on pricing we have worked clasely with our customers during the past year 1o improve their project econamics
through technaolagy and operating efficiency.

Internationally for 2016 we expect 1o see a continuation of trends from 2015, Land-based activity including mature fields should be the mast
resilient while we expect affshare to see additional project delays,

Wow I'd like to provide you with an update on the Baker Hughes acquisition. During the quarter we announced the second tranche of businesses
1o b rrarketed for sale in connection with the acquisition of Baker Hughes and we expect that marketing process to begin shorthy.

On the first tranche of divestitures we have now moved inte the negotiation process, On the regulatory front, during the quarter, the timing
agreerment with the DOJ was extended by three weeks and accordingly Hallibwrton and Baker Hughes agreed to extend the dosing date to
December 16,

Outside of the US we continue to make progress with completing the required filings and obtaining the necessary approvals. Specific to the
Eurapean Commission, we are working cooparativiely 1o respond to their infarmation requests and expect 1o resubrmit our filing in the near future
wihich will start the foemal review process.

Let me be very clear, we remain confident this deal will be approved. We continue to target a 2015 close but the transaction could move into 2016
wihich is allowed under the merger agreement.

‘Wiz are enthusiastic about and fully committed to dosing this compelling transaction and achieving owr annual cost synergy target of nearty 42
Billion. 1'want to be clear this 52 billlon will be on top of any cost reductions that we've made to date,
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We are very excited about the benefits of this combinatien and what it will provide to the shareholders, custemers and other stakehaolders of bath
companies. This combination with Baker Hughes will create a bellwether global oilfield services Company combining our highly complementary
suites of services and products into a comprehensive offering that will deliver anunsurpassed depth and breadth of cost-effective solutions to our
CUSTOMETs.

ow bet rre turn the call over 1o Christian 1o provide mone details on our financial results, Chiistian?

Christian Garcia - Haliburton Company - VP, Finance & Acting CFO
Thanks, Dave, and good morning everyone, Let me bagin with a comparison of our third-quarter results to the second quarter of 2015,

Tatal Company revenue of 556 billion represented a 6% decine while operating income declined 21% 1o 5506 million, North America led the
decline as a result of continued activity and pricing headwinds. For cur international business third-quarer revenue declined by 5% while operating
income margins remalned unchanged to second-guarter levels.

The impact of peice negotiations with our customars in the first half has been offset primarily by a proactive reduction in operational costs, In the
Middle EastiAsia region revenue declined by 4% with a similar decline in operating income of 3%. Lower activity levels across the Asia Pacific
markets were partlalty offset by increased activity in the UAE and Irag.

Turning to Europe Africa CI5 we saw third-quarter revenue declined by 7% with a decrease in operating income of 9%, The decline for the quarter
wias primarily driven by lower activity in Angola and East Africa. Latin America revenue and operating income both declined 4% during the quarter,
driven primarily by reduced activity in Mexico. Partially offsetting this decline was improved unconventional activity levels in Argentina.

Moving to Morth America revenue dedined M with operating income at near breakeven levels. Reduced activity bewels throughout US land were
accarmpanied by further price reductions across the business espedially in the pumping related preduct lines.

Ghobally the continued activity declines and pricing pressures led us 1o take additional actions bo adjust our cost structune, As a result, we incurned
an additional restructuring charge of 5257 million after-tax in the third quarter consisting primarily of asset write-offs and severance related costs,
As this market plays cut we will evaluate our operations and rmake further adjustrent as required.

Qur Corporate and Other expense totaled 558 million for the quarter and we estimate that our conporate expensas for the fourth quarter will be
approximately $65 million. Our effective tax rate for the third quarter came in a bit higher at 29% due to the impact of gains from our forelgn
currency hedging program. We expect our effective tax rate to be approximately 26% to 27% for the fourth quarter.

Given the engoing decline in activity levels we are reducing our capital expenditure guidance by an additional 5200 million to $2.4 billion for the
year. This represents a 27% year-over-year decline. However, our 010 program remains intact as we derive significant cost savings from its deployment
and the Q10 provides us the ability to address the higher completions intensity experienced by the industry.

Finally, let me give you some comments on our operations outlook starting with our international business, We believe that typical seasonal uptick
in year-end sales will be minirmal this year as customer budgets are exhausted and may not fully offset continued pricing pressures. As such we
expect faurh-quartes revenue and manging 1o come in flat 1o madestly bewer cormpared 1o the third guarter.

In Morth America the prospects of reduced borrowing capadity for operators in a prolonged holiday season make the fourth quarter challenging
and difficult te predict. So far the average horizontal rig count is down a little less than 10% from the thind-guarner average.

Hthese headwinds play out we estimate that the fourth quarter average horizontal rig count could drop about 15% to 209 sequentially, We expect
our Morth America revenues and margins to decline but we anticipate sequential decrementals to be only in the mid-teens due to our cost redwction
efforts.

wm
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Mo | will turn the call aver te Jeff for the operational update. Jeff?

Jeff Milller - Hallibwarton Company - President

Thanks, Christian, and goed moming everyane, Ta begin Fd like (o take this opportunity te commend cur operational teams for ance againexeouting
ta our playbook

I telling you we are not distracted, I'd particularly like to recegnize the pefomance of aur intemational employess for staying dead focused on
our business in a very difficult market,

Mo what's on everyone's mind is North Amerca. so let me give you a little more granulasity on Morth Arerica by division.

Qur drilling refated businesses have been much mare resilient than our completions related businesses, In fact drilling division margins increased
this quarter to 10% and this is indueding the 400 basis point impact of the added costs that we're carrying in anticipation of the Baker Hughsas
acquisition.

Obviously the most stressed part of our business is pumping. Now this is the business that we know the best, It's the business that recovers the
fastest, it's the business that recovers the most sharply and we knaw what that path looks like.

Tt looks like this, It looks like staying with the Fairway plagyers in the basins that we know. It does not mean chasing every stage.

It looks like staying with the customers thatare |oyal, even if that means werking at a price that we don't like, collaborating on a path forward that
bowers their cost per BOE to a place where we can both be successful, And it books like staying with the overall strategy to focus on long-term
raturns, meaning we see a path to profitability. This is a very simple solution but simple does not mean easy,

S0 if you're looking for a sitver lining here the most competitive piece of the business, pumping, is the ane that we know the best. Its a business
that recavers the fastest and the most sharply and you can be confident that we have to team that gets it done,

Last time we reported eambngs oll was inthe upper $50s and the outlook was cautiously optimistic. Since then we saw oll drop into the $30s which
1can tell you elicited an immediate and visceral reaction from our custormes base. As | described at a conference during the guaner the rig count
fallowed the oil price down soon thereafter.

How this has caused us to continue to look carefully and strategically at the business and how we're structured to execute. In the short term, we
further adjustied our operations, Recent actions we've taken include partniesing with our suppliers to find better ways 1o work logether in thise
tougher times, leveraging our logistics infrastructure including higher rate usage of unit trains and stacking additional equipment during the
quarter where we either were unabde ta make an acceptable return or cannoet see a path to acceptable retums.

Finally, rightsizing the business to reflect current activity levels. Unfortunately sinoe the beginning of the year market conditions have foroed us
to reduce our global headoount by over 21%.

Now these are ahways tlough decisions affecting greal peaple. But they are simply decisions that we have 1o make.
Consistentwith maintaining cur service delivery model to ebtain the cost synengy savings in the Baker acquisition we've taken a bottoms-up look
at our senvice processes, including comparing our cument structure to previous similarly sized markets. This is an examination of how we work,

thase things absalutely required 1o defiver our value proposition which alse means stripping away everything that is nat requined.

For example in the third quarter we eliminated an entire level of management im Morth America. In my view this is not a ome-time Inltiative. By
clarifying and controlling how we execute we can retain this efficency, thede cost savings as the market reoovers.
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We have a two-pronged strategy, the first part being te control what we control in the shaort term and the second Is loaking beyond the cyde and
preparing for the recovery, Q105 are a great example, The cost savings we derive from these new generation fleets is substantial compared to
hegacy equipment: 25% beds capital on location, 20% less labor on-site and up 10 50% less maintenance cost,

010 spreads now represent close to 50% of owr fleet and we should be near 60% by the end of the year. At the same time, those legacy assets that
are still deployed are being strategically placed to maximine their potential in locations or function that maximize their cost effectiveness, While
the industry has seen average fleet sizes increase by 15% to 208 over the last two years due to rising completions intensity our average fleet size
has been essentially flat as a result of the more efficient 0105

5o when coupled with our bogistics platform we believe Halliburton offers thie bowest 1otal cost of service 1o our custonmirs at any point in the cycle.
We're pleased with our customer portfolio. Both in North America and on an intemational basis we've aligned with customers who have strong
balance sheets and assets in the falrway positions in the basin.

Thiese are the customers that have better well economics and are continuing to work through the downturn and are engaged in the important
cost per barrel discussion. Improving a customer's cost per bamel of oil equivalent is core to our value proposition.

This i4 why we continue W inved in technology and our emphatit is on two Badic tenets. One is increasing reliability, eliminating moving pars,
simplifying designs and helping eliminate nonproductive time at the well site,

Thi second is making better wells. Products like AccessFrac, CoreVault and DedisionSpace help customers identify and access the sweat spots af
thair reservoirg and mare importantly these products have seen increased uptake during this dewntum. Adopticn of DecisionSpace is up double
digits from 2014 for example and the usage of AccessFrac has grown mare than $0% over last year,

Thiere is no question that this is a challenging market today but our playbook remains the same. We are looking through this cycle to ensune that
we will accelerate our growth when the industry recovers, We are managing through the downtum by drawing on our management’s deep
experience in navigating through past cycles.

In the lang term we anticipate that unconventionals, mature fistds and deepwater will offer the most significant growth oppanunities. That hasn't
changed, although each of these markets faces economic challenges dght now, Uitimately when this market recovers we believe North America
will respond the quickest and offer the greatest upside and Halliburton is best positioned to outperform.

Mo Pl Bikee to turn it back aver to Dave for closing remarks,

Dave Lesar - Haffiburton Company - Chairman & CEQ

Okay, o sum up we continue te make progress with the Baker Hughes acquisition and we are diligently focused on finalizing all regulatory matters,
completing the divestiture process and preparing for integration activities aftes closing the deal. We are managing the downturn by executing our
wo-pronged strategy, getting down to our purest form of cost while retaining the flexibility to grow in our usual disciplined way a5 activity levels
recover.

For the fourth quarter théne is a 101 of uncertainty 45 we approach the holiday seasan but we believe that customer budgers will reload in the first
quarter and anticipate activity to ramp up in the second half of 2006, Looking ahead, we're not going to try to call the exact shape of recovery but
wie do believe that the longer it takes the sharper it will be and when that recovery comes we expect Morth America will offer the greatest upside
and that Halliburton will be best positioned to lead the way. Finally there is no doubt that this is going to be a bumgy road but history would tell
you that we have sutperformied in these kinds of markets, turning them into a new catalyst for growth,

‘Wie are the execution Company. 5o you can be sure that whatever the market gives us we will take it and then take some more.

Mo let's open it up for questions,
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QUESTIONS AND ANSWERS

Operator
{Operator Instructions) Jud Bailey, Wells Fargo Securities.

Jud Ballay - Wells Fargo Securities, LLC - Analysr

Thank you, good marning, | wanted to start off by asking about your international marging, where you continue to put up good results in spite of
the downtum.

Could you give us a litthe mone cabor first of all on the r¢'sili¢|\|:y¢|h-nur rharging snd what you ane doing then 1o keep that relatively flan bewels of
20 and year over year? And also how should we think about mangin progression internationally in 2016 with pricing continuing to come down
and offshore activity probably going to be weak again?

Jaff Milbar - Hallibwrlon Company - President
Thanks, Jud, this is Jeff. Look really these guys internationally are absolutely on top of their business. 5o they ane as you say continuing to outperform
our competitors in a very tough market and it really gets down to a couple of things.

They are winning the right contracts and they are winning quite alew impomant contracts in markets that are important to them and also managing
that heck out of their costs. This is a team that | fully expect will continue to outperform eeen when the market starts bo recover.

Christian Garcla - Haliburton Company - VP, Finance & Acting CFO
Jud, this Is Christlan. Let me take your guestion on 2016

Hyou look at how our margins behaved on a year-to-date basis our international margins actually had improvement despite revenues slower by
1%, 50 we actually had incremental this year. In fact we have compressed the margin gap between us and owr largest competitor by abawt 200
Basis points in a scenarho where our revenues dedined less.

Mow in 2016 it's unrealistic for us o think that we can continue to see our marging increasa or even remain at this level over the next year given
that we're going to continue to deal with a tough environment. Now in terms of margin progressions or decrementals it would be very dependent
an the magnitude of the declines between activity and pricing and it is way too difficult to say at this peint. But | will tell you we will continue te
aipine to continue to outperfanm our competition,

Jud Balley - Wells Fargo Securitfes, LLC - Analyst
All fight. Thanks for that.
And then | guess my Follow-up may be for Dave, if | could just follow up on yowr comment to clarify the mirrorimage that you see maybe fram 10

relative to 40, Do you think we can actually see revenues rebound modestly it sounds like in the first quarter and if so do margins slip down a little
bit more in the first quaner of do you think they can hold stable with where you come in in the fourth quarter?
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Dave Lesar - Halliburton Company - Chairman & CED

1 think it really depends, obviously there has to be and there will be a budget reload that takes place in Q1. | think the big question mark is how
fiast do our customens go back 1o wiork once they do riload their budgets given what we think will be a relatively bow set of rig count valume in
the latter part of the quarter especially in December.

S0 it really depends on the bounceback but the cash will be there., And | think one of the things that our customers demanstrate, and believe me
wit love all our customaers, if they have cash they ane going to spend it.

4o really it depends on how quickly they want to ramp wp. But | do think that as we look at the potentiality of Q1 if there s a show ramp-up that
Getd o litthe better towards the end of the firt quarter | think that could be thi battam fram 3 margin standpaint then at that point in time,

Then my comment about the rest of 2016 for Morth America looking a bit like a mirmor image of 2015 if you get off the mark slow on your spend
then | think it really does come a little stronger in the back half of the year. That gives us some hope at this paint in time.

Operator
Sean Meakim, JPMorgan.

Saan = IfMuavgan - Analy
Thank yeu, gead meming, | was hoping Dave just to get your perspective, maybe from Jeff as well,
Looking at we've got call it may be at least half or more than half of the pumping equipment on the sidelines these days. Do you have any sense

af how much of that equipment i unlikely to come off the fence once there & a call on it? And does the duration of the downturn increase of
incriase what that could leok like in terms of attrition?

Davie Lesar - Hafitburton Company - Chalrman & CEO
Yes, thanks, Sean. If we look at the amount of horsepower that's idled right now just on the sidelines about half of it Is on the sidelines today in
termms of stacked equipment. And thats equipment that's not getting any maintenance and it's being cannibalized for pans.

The other factor that we see now service intensity continues to increase actually on a per well basis and so that's yet again harder on the equipment
that s working. 5o if we look at what's stacked today we think about half of that equipment stacked today will not be ultimately servicealle.

5o that may be there are estimates 4 million to & million horsepower out of the market in 2006, That's very realistic. i we go back and think about
2013 04 we had talked about a 30% or so overhang of equipment them and that capacity overage narmowed to 5% by the end of Q1 of 2014,

5o that didn't happen in S0 days That happened throughout that downturn period. 50 the tkeaway is that's exactly why we're committed to Frac
of the Future and having equipment in place that's able to perform in this environment.

Sean Meakim - /fMavgan - Amalyst

That's very helpful. Thank yow Just to fallow up on Morth America, what do you think E&Ps need to see in terms of not just higher ol prices but
their perceived sustainability of those higher levels and if we don’t see maybe the numbser 560-plus WTI early in 2016 is there a point at which you
think that starts to put a second-half recovery at risk?
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Dave Lesar - Halliburton Company - Chairman & CED

1 thimk, this is Dave, you can argue all the macroeconomics, where is the breakeven price point. | think there's really actually a think a different way
you need to think about the customer base in North América, especially the independent customer base, That's essentially with the high decline
curves that exist on these unconventional plays they really are in drill or die maode,

S0 if you go a year withowt drilling a well and your production stans to turn over you're going to have to star drilling or you are going (o have to
take your infrastructune apart that you've built up as a Company. 50| think that as we get to the end of the year if these guys have money they are
going to drill it up and that's just the fact that itis.

Mo if il is a1 $60 1 think the banks will be mone comfonable with extending lines of credit with sort of the debt positions that are there, But | think
that the real key is going 12 be the production declines you see and when these companies get to the point where they have to start drilling or
they have to start dismantling their companies and they are not golng to want to do that.

Oparator
David Anderson, Barclays,

David Anderson - Barclays - Analyst

Thamks. 50 i regards to your cost control efons you mentioned on the call removing an entire level of management in Morth America. That got
iz thinking hene can you may beexpand a bitin terms of what this redundancy was and perhaps maybe some of the ather appartunities 1o remove
fimed cost from your system?

Dave Lesar - Hafiburton Company - Chalrman & CEQ

Yes, thanks. As we look at how we do business we get a lot of oppontunities to carify precisely what are those moving pars. And so as we look at
wihat is absalutely requirsd to deliver in terms of span of control and oversight of process execution it became clear that thene was a service ling
component in Morth America, an entire Layer that we were able to remove,

This is really we can do that because of the discipline we have around how we execute process. And as that has continued to tighten weve actually
seen at the end of the downturn service quality getting batter, not worse, That's an unusual sctually going into a market Bke this.

1 attribute that to the discipline around execution. And so that then allows us to remave that layer. 5o that's that thought.
Hwe think about other spportunities we'ne constantly evakuating things thatwe can do to take cost out of our business. And this is in Morth America

and the rest of the world in terms of maintenance process, value engineering exercises, kaizen events. 50 we're highly engaged in looking at those
opportunities.

Davld Anderson - Barclays - Analyst

50 3% it relates to - as you're saying the nearly 52 billion in cost synergies after closing Baker Hughes, | was just curious if that what you just talked
about impacts that 52 billlon numbser at all? Obviously market conditions have deteriorated | assume there are some give and takes around that
figre, Can you maybe provide a little biv of color around maybe some of the expectations of how this changed at all or maybe are there mare
apportunities or is there maybe alittle bit less opportunities consdering the market has shifted obvioushy?
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Dave Lesar - Halliburton Company - Chairman & CED

Mo, we are absolutely confident in the synergies of nearly 52 billion thatwe've talked about. And | say that because those aren't synergies associated
with necessarnily the market related taking out a layer at Halliburton that we'ne talking about. These are mare around changing basic ways that we
wark that then drive meaningful sustainable savings.

And they range, won't give you too much granularity on them, but it's the way that we for example plug in to North America supply chain being
anexample of that. That is a very valuable asset that immaediately allows cost savings that are very sustainable. We can think about the samae things
in technology and a lot of places around the Company where changing the way we work together is actually going to eliminate the bigger piece
of cost.

Operator
Angie Sedita, LUBS.

Angie Sedita - UBS - Analysr
Thaniks, good morming guys and good job on international. I's pretry impressive.

Soifwe think about Horth America and if we go back toifwe think abowt actually 2012 when we had significant overcapacity and pressure pumping
and you think about going into 2013 and 2014 we had no movemsant in price but you saw steady increases in your mangin on activity gains and
increaging utilization, 5o if we think about the cycle and then Jefl you made the reference that you see the path for a return of profitability in Nerth
America, s if we think about this cycle going inte 2016 and 2017 have you guys have done some work to think through where you need to be on
utilization or even a rig count to get back into those high single-digit margins and even move back into the double-digit margins, could you even
s high single-digt marging at 1,100 to 1,200 rig count assuming we get there fram 20177

Dave Lesar - Halliburton Company - Chalrman & CEO

Thanks, Angie. Yes | mean the playbook as | desoribed is simple but not easy. And it means that we stay with the customers that can be efficient
that want to be efficlent and that are in the fairways.

Wiz stay in the basins where the efficiency matters and by matbers | maan it always matters but it matters the most to us when it creates the critical
mass that allows us ta leverage up on the volume and take advantage of our lowest unit cost delivery. And then finally as dients with a sense of
urgency and by sense of urgency | mean the urgency to keep the equipment working which ultimately does drive outsized profitability for
Halliburton,

Lo with activity | see the same path as we saw before. That hasn't changed atall.

Angie Sadita - UES - Analyst

All right. 50 your thought would be we could move back to those single-digit marging, high single-digit margins even inamuted recovery in 2016
going inte 2007 even double-digit margins?

Dave Lesar - Halfiburton Company - Chalrman & CEOQ
s, absolutely.
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Operatar

James West, Evercone.

Jamies West - Evercore 5] - Analyst

Hey, good moming guys. David or Jeff, you guys talk to your customers every single day and I'm curious about how those conversations are evolving
given that the vast majority of them are facing preduction declines next year. And Dawve | know you highlighted you either dismantle your business
or you drill but is there some percentage of the companies out there that are willing to allow production declines in 2016 and not get after it?

Dave Lesar - Halliburton Company - Chairman & (6O

Will, | think it really depends onwhat their bankers are going to let them do or whether their stock price has reasonabdy well held up in this market,
Obviouwsly some of our custemers had thelr share prices just crushed and some have pulled back but also to the polnt where they do beliese that
maybe they can go back in the market Tor equity if theee is a more optimistic view af whene WTI prices are. | think the customer discussions are
readly == woir're going to wait and see right now but we are gaing to reload our capital for nex yaear,

Sorme of them are talking about getting back to work as early as January, corming off a 04 lull and some | think are going to take a bit of a walt-and-see.
But | think very, very few of them and certainly | don't think Mve had a single discussion with a customer are geing 1o let themselves getinto a
position of a meaningful decline in production before they figure out a way to start drilling again, And then there's anather group of custome s
out there that really view that there is a subset of the customer base that will not get access to money, that will see a decline, that have good
acreage and they are going 1o be absolutely juicy takeover candidates at that paint.

So | think we just got to sort of wait and see these redeterminations are going on. |t leoks generally to me like it's a sort of kick the can down the
road approach that's belng taken at this polnt. But that really just pushes the day of reckoning into the first quanter of next year but the reality |s
that the stromg Customers are going o survive, they are going 1o have money and they are going to drill at some point next year.

Jamies West - Evercore 5] - Analyst
Got it. Then a follow-up for me on Morth America.

Pricing obvicusly visibility is not great 5o the pricing is still leppy here. But atwhat point do you say enaugh s enough, we're net going 1o godawn
further or | guess the flipside is the attrition rate is picking up pretty quickly with your smaller competitors, At what point can pricing just not drop
because the competition has basically gone away?

Jaff Milber - Mallitwaton Company - President

Yeah well | won't give you & price, James, an the call but what | will tell you is that we look at a number of factors when we look a1 custoners
chalbenging as it is right now, 5o 'l give you not the price but Il talk about the factors, 5o we absolutely look at the efficiency is clearly a component
of how we ook at pricing.

Its abig again customers and bading whene we know wie see resilience and custormaess able to execute, It's not so much a number though we hane
taken equipment and we have stacked equipment in 2015 when we got into situations where it simgly did not make sense to put equipment to
Wik
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Dave Lesar - Halliburton Company - Chairman & CED

e, let me just add to that. There is a point that yes, we have walked away frarm work and are walking away from work every day. However, there
ani somie kiy customers as Jeff said in key Basing that have been very loyal to us and we want to stay beyal to them.

Wiz know they are golng te sunve. We know they have good assats, we know they are golng to geta budget reload and we know that they want
1o take advantage of the services pricing that's out there today. Even il Ldon't like that service pricing it is there, it's a fact of the market and thisis
along-term game we'ne in.

These ane lomg-term customers we have. We typically make good maney from them in good times and I'm not going te walk away from them in
the kined of times wie'ne in today because it will pay off in the lang run. And | think That's ry view 4 3 Smart way 1o approach this,

Operator
Bill Herbert, Simmons & Company.

Bill Herbart - Simmaons & Company intemational - Analfyst

Thank you, Jeff or Dave, can you just comment a litthe bit and/for Christian with regard to you've given a pretty Darwinian outlook for the fourth
quarter in North America. But D&E so outperformed expectations in the third quarter, do we see similar resilience in the fourth quarter or how
should we think abaout thar? CEP is chear but how should we think about DEE for North America in 047

Jeff Milller - Hallitwarton Company - President
Bill, this is Jeff. 04 right now is murky across the pierce.

I think ir'd be unrealistic to if clients stop working at Thanksgiving, if we look back to 2012 there was significant slowdown around Thanksgiving
that sort af continued through 1o thi Mew Year, It would be hard 1o imagine that DEE is immune 1o that samie activity slowdawn,

That sald, though, what it does emphasize Is the bifurcation in the marketplace and how stressed pressure pumping is today. That's why | give
back to a have a lot of confidence inour team and our team knows how to manage throwgh a market like this.

Bill Herbert - Simmaons & Company international - Analyst

Okay. And Christian, with regard to think | heard you say 5.2.4 billion in CapEx for 2015 and how should we think about free cash flow generation
and working capital harvest for the next few quarters?

Christian Garcia - Haliburton Company - SVF, Finance &Acting CFO

For the next few quarters our year-to-date cash flows has been impacted by a couple of things, Maconde kegacy payment with restructuring and
the acquisition-related costs. Mow if wou look at our historical seasonal and cash generation we typically do not generate a lot of cash in the third
quarter anyway but we generate the majority of aur cash for the year in the fowrth guarter.

So we anticipate that our historical seasonality will hold true for this year and expect to generate cashin the fourth quarter, In terms of CapEx as
we painted outit’s $2.4 billion, took out another 5200 millicn but as we reiterated in owr prepared remarks we're still committed to the Q10 program.
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Oparator
Scom Gruber, Citigroup.

Scott Gruber - Citf - Analyst

Yz, good morning. Most of my questions have been answered, but | had one on the agreement that you guys executed with BlackReck to execute
refracs in thie US. Can you just provide an update on that? What's been the reception from the E&P community, and has capital been put to work?

Jaff Miller - Hallitwrrfon Company - President

Thanks, Scott. The reality is this is a very small piece of the market, certainly today with respect to refracs, That said, we are finalizing terms on a
deal under that amangement. | think the real story, the real and probably mare important story, |s areund the technology and the diversion capability,
and how that applies nat anly to refrac and to new wells and how that's able to improve production and make better wells.

The ather thing is when we look at refrac as we see it, really more as a portfolio approach to asset management meaning it's in the toolbo, it's
something important that clients can use to better manage pressure in the fleld, pressure sinks and the relationship between parent wells and
daughter wells, So the Lakeaway, though, is that the technalogy and the funding are bath in place, and we are well-prepared for that or 1o the
edtent that it does develop.

Seott Gruber - Ciff - Analyst

And as you look out into 2016, do you see an environment where pumping demand could do better than the horzontal rig count for the market
as a whole, given seme incremental redrac demand and incremental demand to draw down on the drilled but uncompleted?

Jeff Miller - Hallibwwrton Company - President

Yies, When we talk about - when | think about drilled but uncompleted, its arguably deferred revenue. And it makes sense to do when rigs are
under contract and a company IS trying to conserve cash, Nevertheless, those are there in the ground and they are a ready source of cash flow.

5o | think they may end up a litthe bit uncoupled from the rig count per se, just because it's there and needs to be dane.

Operator
Jeff Tilery, Tudar, Pickering, Holt.

Jeft Tillery - Tudor, Pickerimg, Holt & Co. Secwrities - Analyst

Hi, good morning, Christian, | just have one question around the near-term. You talked about Morth America relatively harsh year-end, but also
relatively shallow decremental margins. 5o 1'm just curlous how you manage costs in the near-term to achieve those shallow decrementals.

Christian Garcia - Haliburton Company - SVF, Finaece & Acting CFO
That's right. Thene ane decrementals of 6% 1o 7% in the: third quarter and we'ne guiding 1o decrementals in the mid-teens in Qd.
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Well the reason for that s most of the cost reductions that we did were towards the end of the quarter, savings of which did not have a material
impact inthe third quarter. 5o we expect those savings will be in the fourth quarter and that's why we expect 1o see a dropin decrementals gquarter
over quarter,

Jaff Tillery - Tudor, Pickering, Holl & Co. Securities - Analyst

Thamk you. And then just you talked a litthe bit prospectively about the iInternational margin cutleok but | 'was just curious of the pricing reductions
intemationally that have been agreed 1o to date, how much of that would you say was realized in the Q3 results?

ks it more than half, less than half? Just looking for a ballpark?

Jaff Miller - Hallitwrton Company - President

Yz, in terms of these are negotiations that seem ta be that are engoing and so round one anguably occurred in the cycle actually much was stressed
even at 100 in deepwater. 5o this is been an engoing discussion of both negotiation and re-tendering of work. 50 what we talked about last quarter
prabably a quarter to a half has been absorbed during the current quarter though as long as we see pricing, commodity pricing where it s and
delaysin terms of activity | fully expect we will continue to see this.

How the better discussion that we have with clients |s around how to drive efficlency and how to use those things that are in our valee proposition
around increasing reliability and reducing uncerainty to help bower their overall cost | would say 'm pleased that we're having more discussions
that look like that with clients s they realize that they reach limits arsund what's available in the service sector.

Davie Lesar - Hafitburton Company - Chalrmman & CEO

And let me just add a little Bit more color to that because | think it's iImportant to sit back and understand where does the customer have a leverage
point in these negotiations. So il you go back to let's say a US horizontal unconventional well and it costs $1 about 30070 af that dollar is focused
on the completion particularly the frac, 5o that™s naturally whene customers have gone in terms of the pressure to reduce cost.

i you go to an offshore profect, the cost is really in the E&C cost, it's in the dayrate on a drilling rig and the services work that we do is mayhe 200
of that. So the leverage point that customiers have gone for there and obviously you all follow the sector has been 1o the day rates on the drilling
contractors and to the B&C compandes with a discussion with us on services rates,

But we'ne not the cost 1ail wagging the dog on the offshore stuff. It's really the other guys. That's really where their pricing leverage has been
dinpcted initially,

Operator
Dan Boyd, BMO Capital Markets.

Dan Boyd - BMO Capital Markers - Analyst

Thanks, Dave, it sounds ke you don't expect a lag between higher oil prices and activity in North Americs, But what's your Best guess on the lag
between higher oil prices and the first quarter we may see higher international activity?
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Dave Lesar - Halliburton Company - Chairman & CED

Yes, that's actually a great question and | don't know the answer to that. But it will be a longer lag, mainly because you look at the two | guess
tranches of customerns internationally, The NOCs have not pulled Back as dramatically as the KCs have with respect to their deepaater projects.

5o the MOCs | think will if you think about sort of a slow wave up and down | think that's what you're going to see. But | think that if you look at the
econamics of deepwater development, | believe the 10Cs are going to have 1o be convinced that not only are the prices at a point where these
things can at beast cash flow in the bong run that they see an upward trajectory in oil prices that they can make a return on these deapwater projects
aver a period of years,

So its certainky ROt going to be the first quartes o twa af higher oil prices before you sée 5 bounce back in the actual contracting for revense in
the offshone, You might see some feeds startup, you might see some pre-engineering startup, you might see project planning starting up and all
of that would be good because it's a sign that they're thinking about going mone and quickly inte the deeper water. But it's going to be several
quarters and it really is going 1o be building confidence back up in the 10Cs that the market is there for the long run.

Dan Boyd - BMO Capital Markets - Analyst
Thanks, Then just the follow-up would be of the three International regions is there one you would expect to respond mane quickly?

Jaff Millar - Hallitnrton Company - President

Probably | could see response in West Africa pretty quickly, the infrastructune i in place, I not a4 hard 1o start up there a6 it would be maybe in
some ather markets, But again there certainly would be the [ag that Dave was describing.

Operatar
Jarres Wicklund, Credit Sulsse.

James Wicklund - Credit Suisse - Analyst

Goodd morning, guys. The Middle East has been one of the better markets for everybody for a while and Saudi always gets mentioned. You guys
have a lot of expasure there.

Thiere wieng reports out yesterday, this morning that Saudi like every other ofl company | guess out there is being slow 1o pay its bills, But when we
hear that from Saudi we geta litthe bit more concerned tham your credit checks on E&P cormpanies. Can you tell us if you'ne being impacted by that
im Saudl or anyplace else in the world and the implications for that?

Christian Garcia - Haliburton Company - SVF, Finance &Acting CFO

Well lim, a5 a just general statement that we are seeing lengthening of payment patterns from our customers whether it's in the Middle East or
everywhere else. But F'm just happy to say that when we look at us versus gur peers gu days sales outstanding continues to bead the pack.

James Wicklund - Credit Suisse - Analyst
Okay, but you don't have any particular issues in Sawdi?
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Christlian Garcia - Haliburton Company - SVF, Finance & Acting CFO
Mo, we don't.

Jeff Miller - Hallibuwwrton Company - President
No, | mean | woukin't point to anything there,

James Wicklund - Croedit Suisse - Analyst
Ok, My fodlew-up, bedt, getting to double-digit marging by late next year gives me same idea of this but you make some pretty good paints about
changes in prices in cost and structural,

How miuch do wou think and il we assume 30% just a5 a rounding poaint there's been 30% cost deflation to an EEP Company. How much of that
0% do you think will end wup being structural several years from now and how much of that will end up being cyclical?

Jeff Miller - Halfibawrton Company - President

Yes, that's a great question, Jim. Look, | think at the margins or at the taill, the beginning and ending tall you see sort of dramatic behavior, so | think
that that has not been given away. | think that the path sort of maore in the rmiddle will be retained when we get back in balance here with the
SEMVIOE COmpanies.

50 the short answer is | think we keep most of that. We do get mast of that back under the dght conditians.
But the very right-hand side of the upper limits that we saw even going back to 2002 or 2009, 2010 and 2011 those sort of numbers we see mare

sustainable higher margins based on how we execute, how we take cost out of the system. And that may be preferentially better performance by
Halliburton around those things.

Dave Lesar - Halliburton Company - Chalrman & CEO

So 1 guess the only other thing | would add, Jim, is 1o the extent we have seen structural change that we have given up to our customer we will
take the same structural change out of our supply chain and so hopefully would end up basically net even.

Oparator
A this tirme Dwoubd like 1o naw turm the call back to management Tor any cloding remarks,

Jeff Miller - Hallibawrfon Company - President
Yes, thank you Dandelle. 5o I'd like to wrap up this goal with just a few key takeaways.

First the pumping business in North América is clearly the most stressed segment of the market today bBut it's also the market that we know the
bast, We know our approach works and when the market turns and it willl this is the segment that we expect to rebound the most sharply,

Second we are maintaining our North American infrastructure required to accelerate delivery of the Baker Hughes acquisition synergies at a cost
of about 400 basis paints.
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Then finally aur intemational franchise continues to deliver market-leading performance on a relative basis both year over year and sequentially
in a tough, towgh market.

5o | ook forward to talking to you again next quarter. Danielle, you can dlose out the call,

Oparator
Thank you. Ladies and gentlemen, thank you for participating in today's conference.

This does conclude today's program. You may all disconnect. Evergone have a great day.
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Safe Harbor

The statements in this communication that are not historical statements, including statements regarding anticipated fourth quarter 2015 pricing, market
condition and activity, statements regarding Halliburton’s full year 2015 outlook, expectations regarding the timing of the divestitures, the expectation that
Halliburton will file with the competition authorities in the European Union in the near future, the anticipated benefits and synergies of the acquisition of
Baker Hughes and the expected timing of the closing of the acquisition of Baker Hughes, are forward-looking statements within the meaning of the federal
securities laws. These statements are subject to numerous risks and uncertainties, many of which are beyond the company’s control, which could cause actual
results to differ materially from the results expressed or implied by the statements. These risks and uncertainties include, but are not limited to: with respect to
the pending merger with Baker Hughes, the timing to consummate the proposed transaction, the terms and timing of any divestitures undertaken in order to
obtain required regulatory approvals, the conditions to closing of the proposed transaction may not be satisfied or the closing of the proposed transaction
otherwise does not occur or is obtained subject to conditions that are not anticipated, the risk that a regulatory approval that may be required for the proposed
transaction is not obtained or is obtained subject to conditions that are not anticipated, and the diversion of management time on transaction-related issues, the
combined company’s future financial condition, results of operations, strategy and plans, and expected synergies and other benefits from the proposed
transaction and the ability of Halliburton to realize such synergies and other benefits; with respect to the Macondo well incident, final court approval of, and
the satisfaction of the conditions in, Halliburton’s September 2014 settlement, including the results of any appeals of rulings in the multi-district litigation;
indemnification and insurance matters; with respect to repurchases of Halliburton common stock, the continuation or suspension of the repurchase program,
the amount, the timing and the trading prices of Halliburton common stock, and the availability and alternative uses of cash; changes in the demand for or
price of oil and/or natural gas can be significantly impacted by weakness in the worldwide economy; consequences of audits and investigations by domestic
and foreign government agencies and legislative bodies and related publicity and potential adverse proceedings by such agencies; protection of intellectual
property rights and against cyber attacks; compliance with environmental laws; changes in government regulations and regulatory requirements, particularly
those related to offshore oil and natural gas exploration, radioactive sources, explosives, chemicals, hydraulic fracturing services, and climate-related
initiatives; compliance with laws related to income taxes and assumptions regarding the generation of future taxable income; risks of international operations,
including risks relating to unsettled political conditions, war, the effects of terrorism, foreign exchange rates and controls, international trade and regulatory
controls, and doing business with national oil companies; weather-related issues, including the effects of hurricanes and tropical storms; changes in capital
spending by customers; delays or failures by customers to make payments owed to us;



execution of long-term, fixed-price contracts; structural changes in the oil and natural gas industry; maintaining a highly skilled workforce; availability and
cost of raw materials; and integration and success of acquired businesses and operations of joint ventures. Halliburton’s Form 10-K for the year ended
December 31, 2014, Form 10-Q for the quarter ended June 30, 2015, recent Current Reports on Form 8-K, and other Securities and Exchange Commission
filings discuss some of the important risk factors identified that may affect Halliburton’s business, results of operations, and financial condition. Halliburton
undertakes no obligation to revise or update publicly any forward-looking statements for any reason.

Additional Information

This communication does not constitute an offer to buy or sell or the solicitation of an offer to buy or sell any securities or a solicitation of any vote or
approval. This communication relates to a proposed business combination between Halliburton and Baker Hughes. In connection with this proposed business
combination, Halliburton has filed with the Securities and Exchange Commission (the “SEC”) a registration statement on Form S-4, including Amendments
No. 1 and 2 thereto, and a definitive joint proxy statement/prospectus of Halliburton and Baker Hughes and other documents related to the proposed
transaction. The registration statement was declared effective by the SEC on February 17, 2015 and the definitive proxy statement/prospectus has been mailed
to stockholders of Halliburton and Baker Hughes. INVESTORS AND SECURITY HOLDERS OF HALLIBURTON AND BAKER HUGHES ARE URGED
TO READ THE JOINT PROXY STATEMENT/PROSPECTUS, REGISTRATION STATEMENT AND OTHER DOCUMENTS FILED OR THAT MAY BE
FILED WITH THE SEC CAREFULLY AND IN THEIR ENTIRETY BECAUSE THEY CONTAIN OR WILL CONTAIN IMPORTANT INFORMATION.
Investors and security holders may obtain free copies of these documents and other documents filed with the SEC by Halliburton and/or Baker Hughes
through the website maintained by the SEC at http://www.sec.gov. Copies of the documents filed with the SEC by Halliburton are available free of charge on
Halliburton’s internet website at http://www.halliburton.com or by contacting Halliburton’s Investor Relations Department by email at
investors@Halliburton.com or by phone at +1-281-871-2688. Copies of the documents filed with the SEC by Baker Hughes are available free of charge on
Baker Hughes’ internet website at http://www.bakerhughes.com or by contacting Baker Hughes’ Investor Relations Department by email

at alondra.oteyza@bakerhughes.com or by phone at +1-713-439-8822.

Participants in Solicitation

Halliburton, Baker Hughes, their respective directors and certain of their respective executive officers may be considered participants in the solicitation of
proxies in connection with the proposed transaction. Information about the directors and executive officers of Halliburton is set forth in its Annual Report on
Form 10-K for the year ended December 31, 2014, which was filed with the SEC on February 24, 2015, its proxy statement for its 2015 annual meeting of
stockholders, which was filed with the SEC on April 7, 2015, and its Quarterly Report on Form 10-Q for the quarter ended June 30, 2015, which was filed
with the SEC on July 24, 2015. Information about the directors and executive officers of Baker Hughes is set forth in its Annual Report on Form 10-K for the
year ended December 31, 2014, which was filed with the SEC on February 26, 2015, its proxy statement for its 2015 annual meeting of stockholders, which
was filed with the SEC on March 27, 2015, and its Quarterly Report on Form 10-Q for the quarter ended June 30, which was filed with the SEC on July 23,
2015. These documents can be obtained free of charge from the sources indicated above. Additional information regarding the participants in the proxy
solicitations and a description of their direct and indirect interests, by security holdings or otherwise, are contained in the proxy statement/prospectus and
other relevant materials filed with the SEC.



